-(View of Recent Overall Sales Performance

-(Compare sales volume to sales cycle time.

Quick Visual Monitor of Critical Business Performance )-

View of anticipated sales

Key Performance

Trend data on 8 KPI's over

performance by product or - Indicators
product family from open Product Sales Potential
sales opportunities.
Sage CRM
Saleslogix 7.0
View sales performance by product Sales Management
or product family sold from closed Product Sales Dashboards

opportunities.

prior 12 months.

Amount Win Rate )

Count Open Opportunities )

Dollars Sales Potential )—
Weighted Sales Potential )

)

How well your company and its products are
competing in the marketplace

-(Current state of sale pipeline.

ey G RELE )' " How effective the sales team is at selling )-

-(Identify where pipeline is weak.

{

Opportunity
Pipeline Status

Raise awareness of top
opportunities.

Identify opportunities for increased revenue. )-

View potential sales dollar amounts of open
sales opportunities from sources of revenue.

Open Opportunities )—/'< >‘

Selectable parameters allow you to filter
information and show results in updated graphs
& grids.

Filter on various calendar/fiscal period date ranges.

Grid Pane shows the most significant top 5.

\
H The above "Content Sets" are summary views of a Business Process.

Ability to drill into enriched Analysis Views ‘
with additional selection & filters. |
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